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FORWARD LOOKING STATEMENT INFORMATION

Certain statements made in this Annual Report on Form 10-K are �forward-looking statements� within the meaning of the Private
Securities Litigation Reform Act of 1995, regarding the plans and objectives of management for future operations. Such statements involve
known and unknown risks, uncertainties and other factors that may cause our actual results, performance or achievements to be materially
different from any future results, performance or achievements expressed or implied by such forward-looking statements. The forward-looking
statements included herein are based on current expectations that involve numerous risks and uncertainties. Our plans and objectives are based,
in part, on assumptions involving judgments with respect to, among other things, future economic, competitive and market conditions and future
business decisions, all of which are difficult or impossible to predict accurately and many of which are beyond our control. Although we believe
that our assumptions underlying the forward-looking statements are reasonable, any of the assumptions could prove inaccurate and, therefore,
there can be no assurance that the forward-looking statements included in this report will prove to be accurate. In light of the significant
uncertainties inherent in the forward-looking statements included herein particularly in view of the current state of our operations, the inclusion
of such information should not be regarded as a statement by us or any other person that our objectives and plans will be achieved. Factors that
could cause actual results to differ materially from those expressed or implied by such forward-looking statements include, but are not limited
to, the factors set forth herein under the headings �Business,� �Risk Factors� and �Management�s Discussion and Analysis of Financial
Condition and Results of Operations.� We undertake no obligation to revise or update publicly any forward-looking statements for any reason.
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PART I

Item 1. BUSINESS
Overview

          Through our wholly-owned subsidiaries, Sunteck Transport Co., Inc. (Sunteck) and Eleets Logistics, Inc., we are a non-asset based
transportation services company, providing transportation capacity and related transportation services to shippers throughout the United States,
and to a lesser extent, Canada. As a non-asset based provider of brokerage and contract carrier transportation services, we do not own any
equipment and our services are provided through our strategic alliances with less than truckload, truckload, air, rail, ocean common carriers and
independent owner-operators to service our customers� needs. Our services include ground transportation coast to coast, local pick up and
delivery, air freight and ocean freight. Our business services emphasize safety, information coordination and customer service and are delivered
through a network of independent commissioned sales agents and third party capacity providers coordinated by us. The independent
commissioned sales agents typically enter into exclusive contractual arrangements with us and are responsible for locating freight and
coordinating the transportation of the freight with customers and capacity providers. The third party capacity providers consist of independent
contractors who provide truck capacity to us, including owner-operators who operate under our contract carrier license, air cargo carriers and
railroads. Through this network of agents and capacity providers, we operate a transportation services business with revenue, net revenue and net
income of approximately $180.2 million, $31.7 million and $2.2 million, respectively, during our most recently completed fiscal year.

          Our brokerage services are provided though a network of independent sales agents throughout the United States and Canada. Our services
include arranging for the transport of customers� freight from the shippers location to the designated destination. We do not own any trucking
equipment and rely on independent carriers for the movement of customers� freight. We seek to establish long-term relationships with our
customers and provide a variety of logistics services and solutions to eliminate inefficiencies in our customers� supply chain management.

          Our contract carrier services are also provided through a network of independent sales agents and independent owner-operators throughout
the United States. We do not own any trucking equipment; our independent owner-operators lease onto our operating authority and transport
freight under the Sunteck name.

Strategy

          Our strategy is to continue to expand through affiliations with independent sales agents and through internal expansion. We have been
successful at expanding our brokerage sales agent network and now have representatives throughout the United States and Canada. We have also
been successful in expanding our contract carrier services. In addition, we have experienced internal expansion as many of our existing agents
have expanded their customer base and increased the number of transactions generated. We intend to seek, on a selective basis, acquisition of
businesses that have services which complement and expand our existing services, and provide us with strategic distribution locations or
attractive customer bases. Our ability to implement our growth strategy will be dependent on our ability to identify and affiliate with these
agents on desirable economic terms.
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Company background

          AutoInfo, Inc. was organized under the laws of the State of New York in 1976 and reincorporated under the laws of Delaware in 1987. In
December 2000, we acquired Sunteck in a merger transaction.

The industry

          Prior to the mid 1980�s, the trucking industry was regulated by the Interstate Commerce Commission. Deregulation brought new breath
and life to the industry. This also brought with it the problem of how to navigate the transportation highway. Shippers found it difficult to locate
carriers and carriers found that it was expensive to find freight. Enter the third party transportation providers-intermediaries (freight brokers,
freight forwarders and logistics providers). The third party intermediary connects the shipper and the carrier and helps manage the flow of
goods.

          The present market for freight moved by truck is in excess of $200 billion per year. This is a highly fragmented industry comprised of
common carriers, contract carriers, freight forwarders and freight brokers.

          The actual movement of goods is accomplished by trucking (consisting of local, over the road, truckload, and less than truckload
shipments), air freight (time sensitive in nature), rail freight (non time sensitive in nature and usually less expensive than truck) and ocean freight
(generally in containerized ships). Other services provided include warehousing and distribution.

          There are several trends which are relevant to the continued dependency upon and growth of the trucking industry:

� Just in time service With new technology and a premium on cost savings, businesses are able to maintain smaller inventories,
thereby reducing carrying costs and warehouse space requirements. The impact on the freight industry is
more shipments of smaller quantities that are more time sensitive and, therefore, more costly.

� Outsourcing Companies have found it to be more cost effective and efficient to eliminate company owned truck fleets
and rely upon others to handle their trucking and shipping needs.

� Logistics Small to medium size businesses, with less frequent shipping requirements, utilize logistics providers
(freight brokers, etc.) to manage all aspects of the transportation, warehousing and delivery needs.

          The market for third party logistics providers is highly fragmented. It is comprised primarily of full service logistics providers, freight
brokers, independent sales agents and sales representatives. Sales agents often work out of home-based offices or small regional sales offices and
affiliate themselves with full service brokers to provide back-office services including load dispatching, bonding and licensing, billing,
collection and other administrative services. Sales representatives vary from experienced people with years of freight industry experience and
established client relationships to telemarketing personnel cold calling shippers and dispatchers.

          Third party logistics companies provide numerous services to clients on an outsourced basis, by contract and on demand. The continued
growth of this industry has created secondary market opportunities to provide low-cost delivery to the endpoint, in addition to supply chain
services of warehousing, inventory management and electronic interface with customers and suppliers. Third party logistics companies provide
customized domestic and international freight transportation of customers� goods and packages via truck, rail, airplane and ship, and provide
warehousing and storage of those goods. Many companies utilize information
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systems and expertise to reduce inventories, cut transportation costs, speed delivery and improve customer service. The third-party logistics
services business has been bolstered in recent years by the competitiveness of the global economy, which causes shippers to focus on reducing
handling costs, operating with lower inventories and shortening inventory transit times. Using a network of transportation, handling and storage
providers in multiple transportation modes, third-party logistics services companies seek to improve their customers� operating efficiency by
reducing their inventory levels and related handling costs. Many third-party logistics service providers are non-asset-based, primarily utilizing
physical assets owned by others in multiple transport modes.

          The third-party logistics services business increasingly relies upon advanced information technology to link the shipper with its inventory
and as an analytical tool to optimize transportation solutions. This trend favors the larger, more professionally managed companies that have the
resources to support a sophisticated information technology infrastructure. By outsourcing all non-core business services to third party providers,
companies can help to control costs, eliminate staff and focus on internal business.

Operations and systems

          We processed approximately 130,000 freight orders in 2008, as compared with 85,000 in 2007.

          In our brokerage services, our sales agents throughout the United States and Canada receive customers� freight requirements daily. All
agents make appropriate carrier arrangements for the pick-up and timely delivery of customers� freight.

          In our contract carrier services, our sales agents receive customers� freight requirements daily and, utilizing their respective
owner-operators, make appropriate carrier arrangements for the pick-up and timely delivery of customers� freight. In addition, utilizing various
sources, including numerous internet based freight posting boards, our agents locate additional freight to maximize utilization of available
capacity and minimize deadhead miles, or miles driven generating little or no revenue. A typical owner-operator will generate $2,500 per week
in revenues.

          Our sales agents vary in level of experience from agents with years of freight industry experience and established client relationships to a
more limited number of inexperienced telemarketing and operations personnel working under the direct supervision and training of experienced
sales agents and dispatchers.

          We rely exclusively on independent third parties for our hauling capacity. These third party capacity providers consist of our independent
owner-operators, unrelated trucking companies, air cargo carriers and railroads. Our use of capacity provided by our independent
owner-operators, and other third party capacity providers, allows us to maintain a lower level of capital investment, resulting in lower fixed
costs.

          We utilize a state-of-the-art proprietary internet based order entry system. All agents access our web-based platform and orders are entered
into a customized traffic management system which enables us to monitor the status of all orders, generate customer billing and provide detailed
transactional reports from our Florida corporate headquarters. We use these reports to monitor customer logistics and transportation usage, track
customer and carrier historical data, generate detailed financial and accounting data and provide our customers with details of their supply chain
activity. We maintain dual off-site storage and back-up facilities to insure data integrity and safety.

Suppliers

          We use the services of various third party transportation companies. During 2008, no third party provider handled more than 10% of our
shipping volume (measured by revenue).
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Customers

          We strive to establish long-term customer relationships and, by providing a full range of logistics and supply chain services, we seek to
increase our level of business with each customer. We service customers ranging from Fortune 100 companies to small businesses in a variety of
industries. During 2008, no customer accounted for more than 10% of our revenues. We typically receive credit applications from all customers,
review credit references and perform credit checks to ensure credit worthiness.

          Sunteck has achieved revenue growth through the addition of independent sales agents, the opening of new operations offices, an increase
in the number of customers serviced, and the expansion of the logistics and supply chain services we provide.

          Each operations office markets our full range of supply chain services to existing customers and pursues new customers within its local
markets. We build new customer relationships by exploiting our range of logistics and supply chain services, the traffic lanes we commonly
service, carrier relationships and capabilities, our industry specific expertise and our sales agents� individual knowledge and experience.

          Our growth model is focused on adding sales agents in strategic markets. As this agent network is further established and expanded, we
believe that significant other opportunities will emerge. Larger sales agents offices often have their own equipment (truck space), which presents
the opportunity to maximize available freight and load capacity thereby increasing gross margins above historical levels. In addition, sales
representatives will be added to regional operating office sales agent locations to increase market penetration. Since representatives work on a
commission basis, this expansion essentially comes with no additional overhead outlay.

          Significant opportunities for expansion and growth also include strategic alliances with other service freight broker groups. This strategy
will enable us to achieve strong regional penetration into new geographical markets and increase back office capabilities to service the agent
network.

Competition

          The transportation industry is highly competitive and highly fragmented. In our brokerage services, our primary competitors are other
non-asset based as well as asset based third party logistics companies, freight brokers, carriers offering logistics services and freight forwarders.
In our contract carrier services, our competitors are other contract carriers and common carriers. We also compete with customers� and shippers�
internal traffic and transportation departments as well as carriers� internal sales and marketing departments directly seeking shippers� freight. We
generally compete on the basis of price and the range of logistics and supply chain services offered.

Government regulation

          Our industry has long been subject to government legislation and regulation. Over the years, many changes in these laws and regulations
have affected the industry and caused changes in the operating practices and the cost of providing transportation services. We cannot predict
what effect, if any, legislative and regulatory changes may have on the industry in the future.

          We are licensed by the United States Department of Transportation (DOT) as a broker arranging the movement of materials by motor
carrier. In this capacity, we are required to meet certain qualifications to enable us to conduct business, which includes the compliance with
certain surety bond requirements. We are also licensed by the DOT as a contract carrier arranging the movement of materials by motor carrier.
In this capacity, we are required to meet certain qualifications to enable us to conduct business, which includes the maintenance of $1,000,000 of
general liability insurance and $100,000 of cargo insurance.
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          If we fail to comply with, or lose, any required licenses, governmental regulators could assess penalties or issue a cease and desist order
against our operations that are not in compliance.

Risk and liability

          In our brokerage services, we do not assume liability for loss or damage to freight; we act as the shipper�s agent and arrange for a carrier to
handle the freight. Therefore, we do not take possession of the shipper�s freight and, accordingly, we are not liable for the carrier�s negligence or
failure to perform. We do assist our customers in the processing and collection of any claim. The Federal Highway Administration requires us to
maintain a surety bond of $10,000, which is intended to show our financial responsibility and provide surety for the arrangements with shippers
and carriers. In addition, we maintain $100,000 of contingent cargo liability insurance.

          In our contract carrier services business, we are liable for loss or damage to our customers� freight. We maintain cargo liability insurance
coverage with a policy limit of $100,000 per occurrence. We have not incurred any material losses to date. Any such losses in excess of
insurance limits would be accounted for as incurred for financial reporting purposes.

Employees

          As of February 27, 2009 we had 52 full-time employees. None of our employees are represented by a labor union and we believe that our
relationship with our employees is good.

Available Information

          Our website address is www.suntecktransport.com. We are not including the information contained on our website as part of, or
incorporating it by reference into, this annual report on Form 10-K. We make available free of charge through our website our annual report on
Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K, Forms 3, 4 and 5, and all amendments to those reports as soon as
reasonably practicable after such material is electronically filed with or furnished to the Securities and Exchange Commission (SEC).

          The public may read and copy any materials we file with the SEC at the SEC�s Public Reference Room at 100 F Street, N.E., Washington,
D.C. 20549. The public may obtain information on the operation of the Public Reference Room by calling the SEC at 1-800-SEC-0330. The
SEC maintains an Internet site that contains reports, proxy and information statements, and other information regarding issuers such as us that
file electronically with the SEC. The website address is www.sec.gov.

Item 1A. RISK FACTORS
          In addition to the other information provided in this report, you should carefully consider the following factors in evaluating our business,
operations and financial condition. Additional risks and uncertainties not presently known to us, that we currently deem immaterial or that are
similar to those faced by other companies in our industry or business in general, such as competitive conditions, may also impair our business
operations.

          The occurrence of any of the following risks could have a material adverse effect on our business, financial condition and results of
operations.
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We are dependent upon independent commissioned sales agents who have direct relationships with our customers.

          A substantial portion of our business is originated by our network of independent sales agents. Most of these sales agents work with us on
an exclusive basis pursuant to contracts with terms ranging from one to five years. However, certain agent contracts are terminable upon thirty
day notice by either party. These contracts typically contain non-compete and non-solicitation provisions. Notwithstanding these provisions, we
may not be able to restrict the ability of a former agent from competing with Sunteck following termination. As a result, if sales representatives
terminate their affiliation with us, our revenue and results of operations could be adversely affected.

We are dependent on third party capacity providers.

          We do not own trucks or other transportation equipment and rely on third party capacity providers, including independent owner
operators, unrelated trucking companies, railroads and air cargo carriers to transport freight for our customers. We compete with motor carriers
and other third parties for the services of independent owner operators and other third party capacity providers. A significant decrease in
available capacity provided by either our independent owner operators or other third party capacity providers could have a material adverse
effect on our results of operations and revenue.

Decreased demand for transportation services could adversely affect our operating results.

          The transportation industry historically has experienced cyclical financial results as a result of slowdowns in economic activity, the
business cycles of customers, price increases by capacity providers, interest rate fluctuations, and other economic factors beyond our control.
Certain of our third party capacity providers can be expected to charge higher prices to cover increased operating expenses, and our operating
income may decline if we are unable to pass through to our customers the full amount of these higher transportation costs. If a slowdown in
economic activity or a downturn in our customers� business cycles causes a reduction in the volume of freight shipped by those customers, our
operating results could be materially adversely affected.

We have limited marketing and sales capabilities and must make sales in fragmented markets.

          Our future success depends, to a great extent, on our ability to successfully market our services through our network of independent
agents. Our sales and marketing capabilities are more limited than many of our competitors who have captive internal sales forces and greater
financial resources than us. We cannot assure you that any marketing and sales efforts undertaken on our behalf will be successful or will result
in any significant sales.

Our industry is intensely competitive, which may adversely affect our operations and financial results.

          All our markets are intensely competitive and numerous companies offer services that compete with our services. We anticipate that
competition for our services will continue to increase. Many of our competitors have substantially greater capital resources, sales and marketing
resources and experience. We cannot assure you that we will be able to effectively compete with our competitors in effecting our business
expansion plans.

We depend on the continued services of our president, chief financial officer and chief operating officer.

          Our future success depends, in part, on the continuing efforts of our president, Harry Wachtel, who conceived our strategic plan and is
responsible for executing that plan, our chief financial officer, William Wunderlich, and our chief operating officer, Michael Williams. The loss
of any of Messrs. Wachtel, Wunderlich or Williams would adversely affect our business. We do not have any term �key man� insurance
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on any of them. If we lose any of their services, our business, operations, and financial condition would be materially adversely affected.

We must attract and retain qualified personnel.

          As we implement our business growth strategy, significant demands will be placed on our managerial, financial and other resources. One
of the keys to our future success will be our ability to attract and retain highly qualified marketing, sales and administrative personnel.
Competition for qualified personnel in these areas is intense and we will be competing for their services with companies that have substantially
greater resources than we do. We cannot assure you that we will be able to identify, attract and retain personnel with skills and experience
necessary and relevant to the future operations of our business. Our inability to retain or attract qualified personnel in these areas could have a
material adverse effect on our business and results of operations.

We may require additional financing in the future, which may not be available on acceptable terms.

          Depending on our ability to generate revenues, we may require additional funds to expand our business operations and for working capital
and general corporate purposes. Any additional equity financing may be dilutive to stockholders, and debt financings may involve restrictive
covenants that limit our ability to make decisions that we believe will be in our best interests. In the event we cannot obtain additional financing
on terms acceptable to us when required, our ability to expand operations may be materially adversely affected.

Our principal stockholders have substantial control over our affairs.

          As of March 17, 2009, our president, Harry Wachtel, owned approximately 15.2% of the issued and outstanding shares of our common
stock. Further, James T. Martin, Kinderhook Partners, LP and Morehead Opportunity Fund, LP, three significant stockholders, owned
approximately 19.0%, 18.3% and 13.8%, respectively, of the issued and outstanding shares of our common stock. As a result, any one of Mr.
Wachtel, Mr. Martin, Kinderhook Partners, LP or Morehead Opportunity Fund, LP could assert control over our affairs, including the election of
directors and any proposals regarding a sale of the company or its assets or a merger. In addition, this concentration of ownership could have the
effect of delaying, deferring or preventing a change in control or impeding a merger or consolidation, takeover or other business combination
which you, as a stockholder, may otherwise view favorably.

Our stock price is volatile and could be further affected by events not within our control.

          The market price of our common stock has historically experienced and may continue to experience significant volatility. For the 52-week
period ended March 16, 2009, our closing stock price has ranged from $0.80 to $0.21. On March 16, 2009, our closing stock price was $0.25.

          The trading price of our common stock has been volatile and will continue to be subject to:

� volatility in the trading markets generally;

� fluctuations in our quarterly operating results; and

� announcements regarding our business or the business of our competitors.
          Statements or changes in opinions, ratings or earnings estimates made by brokerage firms or industry analysts relating to the markets in
which we operate or expect to operate could also have an adverse effect on the market price of our common stock. In addition, the stock market
as a whole is currently experiencing
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extreme price and volume fluctuations which have particularly affected the market price for the securities of many small-cap companies and
which often have been unrelated to the operating performance of these companies.

The price of our common stock may be adversely affected by the possible issuance of shares of our common stock as a result of the
exercise of outstanding options.

          We have granted options covering approximately 11.6 million shares of our common stock. As a result of the actual or potential sale of
these shares into the market, our common stock price may decrease.

Future sales of our common stock may adversely affect our common stock price.

          If our stockholders sell a large number of shares of common stock or if we issue a large number of shares in connection with future
acquisitions or financings, the market price of our common stock could decline significantly. In addition, the perception in the public market that
our stockholders might sell a large number of shares of common stock could cause a decline in the market price of our common stock.

Some provisions in our charter documents and bylaws may have anti-takeover effects.

          Our certificate of incorporation and bylaws contain provisions that may make it more difficult for a third party to acquire us, with the
result that it may deter potential suitors. For example, our board of directors is authorized, without action of the stockholders, to issue authorized
but unissued common and preferred stock. The existence of authorized but unissued common and preferred stock enables us to discourage or to
make it more difficult to obtain control of us by means of a merger, tender offer, proxy contest or otherwise.

We have agreed to limitations on the potential liability of our directors.

          Our certificate of incorporation provides that, in general, directors will not be personally liable for monetary damages to the company or
our stockholders for a breach of fiduciary duty. Although this limitation of liability does not affect the availability of equitable remedies such as
injunctive relief or rescission, the presence of these provisions in the certificate of incorporation could prevent us from recovering monetary
damages.

Liquidity on the Nasdaq OTC Bulletin Board is limited, and we may be unable to obtain listing of our common stock on a more liquid
market.

          Our common stock is quoted on the Nasdaq OTC Bulletin Board, which provides significantly less liquidity than a national securities
exchange such as the New York Stock Exchange and the Nasdaq World or Capital Markets. We do not currently meet the minimum trading
price requirement for listing on any of these exchanges and there is uncertainty that we will ever be accepted for a listing on any of these
exchanges.

Our common stock has been thinly traded, and the public market may provide little or no liquidity for holders of our common stock.

          Purchasers of shares of our common stock may find it difficult to resell their shares at prices quoted in the market or at all. There is
currently a limited volume of trading in our common stock, and on many days there has been no trading activity at all. Due to the historically
low trading price of our common stock, many brokerage firms may be unwilling to effect transactions in our common stock, particularly because
low-priced securities are subject to an SEC rule that imposes additional sales practice requirements on broker-dealers who sell low-priced
securities (generally those below $5.00 per share). We cannot predict when or whether investor
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interest in our common stock might lead to an increase in its market price or the development of a more active trading market or how liquid that
market might become.

Item 1B. UNRESOLVED STAFF COMMENTS
          None.

Item 2. PROPERTIES
          We lease approximately 5,300 square feet of space for our executive offices and the headquarters of Sunteck at 6413 Congress Avenue,
Boca Raton, Florida. This lease runs through April 2010 and provides for aggregate rent payments of $68,000 for the twelve months ending
April 2009 and $71,000 for the twelve months ending April 2010. We lease approximately 1,433 square feet of space for our sales and dispatch
group at 6401 Congress Avenue, Boca Raton, Florida. This lease runs through November, 2011 and provides for annual aggregate rent payments
of $18,000. We lease approximately 3,000 square feet of space for our legal and compliance group at 11437 Central Parkway, Jacksonville,
Florida. This lease runs through November 2010 and provides for aggregate annual rent payments of $36,000.

Item 3. LEGAL PROCEEDINGS
          We are not a party to any material legal proceedings.

Item 4. SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS
          None.

PART II

Item 5. MARKET FOR OUR COMMON EQUITY, RELATED STOCKHOLDER MATTERS
AND PURCHASES OF EQUITY SECURITIES
          Our common stock is not listed on any stock exchange. Our common stock is traded on the Nasdaq Over-the-Counter Bulletin Board
(�OTCBB�) under the symbol �Auto.� The following table sets forth the high and low bid information for our common stock for each quarter within
the last two fiscal years, as reported by the OTCBB. The bid information reflects inter-dealer prices, without retail mark-up, mark-down or
commission, and may not represent actual transactions.

Bid Prices

Year Ended December 31, 2008 High Low

First quarter $ 0.80 $ 0.70
Second quarter 0.80 0.60
Third quarter 0.70 0.40
Fourth quarter 0.50 0.21

Year Ended December 31, 2007 High Low

First quarter $ 1.06 $ 0.98
Second quarter 0.97 0.74
Third quarter 0.80 0.62
Fourth quarter 0.87 0.63
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          As of March 16, 2009, the closing bid price per share for our common stock, as reported on the OTCBB was $0.25. As of March 16, 2009
we had approximately 1,000 beneficial stockholders.

Dividend policy

          We have never declared or paid a cash dividend on our common stock. It has been the policy of our board of directors to retain all
available funds to finance the development and growth of our business. The payment of cash dividends in the future will be dependent upon our
earnings and financial requirements and other factors deemed relevant by our board of directors.
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Item 6. SELECTED CONSOLIDATED FINANCIAL DATA
          The following is a summary of our selected consolidated financial data for the years ended December 31, 2008, 2007, 2006, 2005 and
2004. The financial data has been derived from our audited consolidated financial statements and accompanying notes.

          The selected financial data set forth below should be read together with, and are qualified by reference to, the �Management�s Discussion
and Analysis of Financial condition and Results of Operations� section of this report and our audited consolidated financial statements and
accompanying notes included elsewhere in this report.

000�s omitted, except for per share data Year ended December 31,

2008 2007 2006 2005 2004

Statement of Operations Data:

Gross revenues $ 180,211 $ 110,332 $ 84,111 $ 68,040 $ 46,492

Net revenues (1) 31,698 21,309 17,743 13,554 8,734

Net income $ 2,224 $ 1,604 $ 3,628 $ 3,608 $ 1,466

Net income per share (2)
Basic $ .07 $ .05 $ .11 $ .11 $ .05
Diluted $ .07 $ .05 $ .10 $ .11 $ .04

(1) Net revenues are determined by deducting cost of transportation from gross revenues. See Management�s Discussion and Analysis of
Financial Condition and Results of Operations.

(2) The common stock equivalents for the year ended December 31, 2008, 2007, 2006, 2005 and 2004 were 1,727,000, 3,113,000,
4,090,000, 2,400,000, and 2,523,000, respectively.

000�s omitted As at December 31,

2008 2007 2006 2005 2004

Balance Sheet Data:

Cash and cash equivalents $ 390 $ 270 $ 146 $ 419 $ 38
Accounts receivable, net 29,863 24,224 16,967 12,735 9,658
Total assets 42,776 33,190 23,822 16,646 11,795
Total liabilities 26,467 19,374 11,826 8,515 7,383
Deficit (3,628) (5,852) (7,456) (11,084) (14,692)
Stockholders� equity 16,309 13,816 11,996 8,131 4,412
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Item 7. MANAGEMENT�S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS

Cautionary statement identifying important factors that could cause our actual results to differ from those projected in forward looking
statements.

          Readers of this report are advised that this document contains both statements of historical facts and forward looking statements.
Forward looking statements are subject to certain risks and uncertainties, which could cause actual results to differ materially from those
indicated by the forward looking statements. Examples of forward looking statements include, but are not limited to (i) projections of revenues,
income or loss, earnings per share, capital expenditures, dividends, capital structure and other financial items, (ii) statements of our plans and
objectives with respect to business transactions and enhancement of stockholder value, (iii) statements of future economic performance, and (iv)
statements of assumptions underlying other statements and statements about our business prospects.

          This report also identifies important factors, which could cause actual results to differ materially from those indicated by the forward
looking statements. These risks and uncertainties include the factors discussed under the heading �Risk Factors� beginning at page 6 of this report.

          The following Management�s Discussion and Analysis of Financial Condition and Results of Operations should be read in conjunction
with our financial statements and the notes thereto appearing elsewhere in this report.

Overview

          Through our wholly-owned subsidiaries, Sunteck Transport Co., Inc. (Sunteck) and Eleets Logistics, Inc., we are a non-asset based
transportation services company, providing transportation capacity and related transportation services to shippers throughout the United States,
and to a lesser extent, Canada. As a non-asset based provider of brokerage and contract carrier transportation services, we do not own any
equipment and our services are provided through our strategic alliances with less than truckload, truckload, air, rail, ocean common carriers and
independent owner-operators to service our customers� needs. Our services include ground transportation coast to coast, local pick up and
delivery, air freight and ocean freight. Our business services emphasize safety, information coordination and customer service and are delivered
through a network of independent commissioned sales agents and third party capacity providers coordinated by us. The independent
commissioned sales agents typically enter into exclusive contractual arrangements with us and are responsible for locating freight and
coordinating the transportation of the freight with customers and capacity providers. The third party capacity providers consist of independent
contractors who provide truck capacity to us, including owner-operators who operate under our contract carrier license, air cargo carriers and
railroads. Through this network of agents and capacity providers, we operate a transportation services business with revenue, net revenue and net
income of approximately $180.2 million, $31.7 million and $2.2 million, respectively, during our most recently completed fiscal year.

          Our brokerage services are provided though a network of independent sales agents throughout the United States and Canada. Our services
include arranging for the transport of customer
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